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AHHOTanus. JJaHHAs CTaThs NOCBSIICHA HCCICAOBAHMIO MIOTPEOHOCTH B IM(POBHU3ALUHA
KOHCAJITHHIOBBIX YCJIYI HAa MHMPOBOM PBIHKE, OCOOCHHOe BHHMaHHe Oyaer yHeJIeHO
NOTPeOHOCTH B IM(POBU3ALMYI B KOHTEKCTe UMIIOPTO3aMeELleHHsI HA POCCHIICKOM PbIHKe. ABTOPBI
HCC/Ie0BAJIM TEKYLIYI0 NPAKTHKY KOHCAJITHHIA, 2 TAK/KE BO3MOMKHOCTH YJIyYIIEHUS KayecTBa
KOHCAJITHHIOBBIX YCJYI € MOMOIILI0 LHM(PPOBBIX TexHoJoruil. B mpouecce wuccienoBaHus
NPOBEeeH CPABHUTEJIBHBIN AHAMM3 3apPYOe/KHBIX KOMIIAHWH, KOTOPbIC H3-32 CAHKUUA W
IKOHOMHYECKOI0 KPU3HCA YIIIA ¢ POCCHICKOTO PHIHKA U 0TeYeCTBEHHBIX Jn1epoB pbinka CRM-
cucreM. B pesyibTare onpegesnena norpedHOCTb B M(POBU3ANNH KOHCAITHHIOBBIX KOMITAHMIA.
Kpome Toro, aBropsl 00CyK1al0T NOTEHUHAIbLHbIC NpeuMyllecTBa HU(POBoil TpaHchopManun
JJIS1 YKPeIUIeHUs] HIMIIOPTO3aMeLeHNsI B POCCUICKOM IKOHOMHUKe. CTaTbsi MOXKeT OBbITh IOJIe3HA
I CHIEHHAJIMCTOB B 00/1ACTH KOHCAJITHHIA, a TaKxke /I PYKOBOAWTesed KOMIIAHWM,
3aMHTEPECOBAHHBIX B 00eCIeYeHNH CBOMX OM3HEC-NPOLECCOB YCTOMYMBBLIM W MHHOBALMOHHBIM
KOHCAJITUHIOM.

KitoueBble cioBa: nuppoBu3alus; KOHCAITUHIOBBIE YCIYTH; UMIIOPTO3aMelleHue; Iu(poBast
tpanchopmarnmst; CRM-cucremsr
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Abstract. This article is devoted to the study of the need for digitalization of consulting
services in the global market, special attention will be paid to the need for digitalization in the
context of import substitution in the Russian market. The authors investigated the current
practice of consulting, as well as the possibilities of improving the quality of consulting
services using digital technologies. In the course of the study, a comparative analysis of
foreign companies was carried out, which, due to sanctions and the economic crisis, left the
Russian market and domestic market leaders in CRM systems. As a result, the need for
digitalization of consulting companies has been identified. In addition, the authors discuss the
potential benefits of digital transformation to strengthen import substitution in the Russian
economy. The article may be useful for specialists in the field of consulting, as well as for
managers of companies interested in providing their business processes with sustainable and
innovative consulting.

Keywords: digitalization; consulting services; import substitution; digital transformation;
CRM systems

BBenenue

B coBpemeHHOM Mupe, TJl€ TEXHOJOTHMH pPa3BUBAIOTCA C HEBEPOSTHOU
CKOpPOCTBIO, LIM(PPOBU3ALIUS KOHCAITUHTOBBIX YCIYT SIBJISIETCS OJHUM U3 (PaKTOPOB
ycrexa B MOJyYE€HUHU MPUObUIM. DTO CBSI3aHO C TE€M, UYTO KJIMEHTHI CTAHOBSITCS BCE
Oosee TpeOOBAaTENbHBIMU M OKHUJAIOT OT KOHCYJBTAaHTOB HE TOJBKO BBICOKOIO
YPOBHS 3KCIEPTU3bI, HO U UCIIOJIb30BAHUS COBPEMEHHBIX TEXHOJIOTHM ISl pelIeHus
cBoux nmpobGneM. B nmaHHOW cTathe OyAeT paccMOTpeHa HOTPEeOHOCTh B
U(GpOBHU3AIMK  KOHCAJITUHTOBBIX YCIYr B KOHTEKCTE HWMIIOPTO3aMEIICHUs Ha
POCCHHCKOM pPBIHKE W TPOBEACH CpPAaBHUTEIBHBIA aHAMM3 MPOAYKTOB IS
oTpe/ieNieHUs] BO3MOXKHOCTH Pa3BUTHUSI OTEYECTBEHHBIX IU(POBBIX MPOTYKTOB.

W3ydenne moTpeOHOCTH B IU(PPOBU3ALNN KOHCAITUHTOBBIX YCIIYT B KOHTEKCTE
MMIIOPTO3aMEIICHUsI SBJISIETCSl aKTyalbHBIM B CBETE€ pacTymed NoTpeOHOCTH
KOMIaHUA B WCIHOJB30BAaHUU IU(GPOBBIX TEXHOJOTUH M ONTHUMH3AIMN Ou3HEC-
MPOIIECCOB M TOBBIMICHUS d(PGHEKTUBHOCTH PabOThL. B yCIOBHSIX 3KOHOMUYECKOTO
KpU3UCa W CAHKIIMOHHBIX OTPAHUYCHHM, KOTOPBIC CBOJAT JOCTYN K HMIIOPTHBIM
KOHCAJITUHTOBBIM yCIyTaM Ha MHUHUMAJbHBIA ypPOBEHb, KOMIIAHWU BBIHYKICHBI
WUCKaTh  QJIbTCPHATUBHBIE  PEIICHWS Ha  MECTHOM  pbiHKe. [{udpoBuzanus
KOHCAJITUHTOBBIX YCIYyT MOXET CTaTh OJHUM U3 TaKUX PEIICHUM, ITO3BOJISS
KOMITAaHHSIM TI0JTy4aTh Ka4eCTBEHHBIC KOHCYIBTAIIUN U YCIIYyTH HA MECTHOM YPOBHE, a
TaK)K€ TOBBIIATh CBOK KOHKYPEHTOCIMOCOOHOCTh 3a CUET BHEAPEHHUS HOBBIX
TEXHOJIOTUA W HUHHOBauMi. I3ydenne  morpeOHOCTM B IU(POBU3ALMHU
KOHCAQJITHHTOBBIX YCIYT TakK)K€ IO3BOJISIET OMPEACTUTh OCHOBHBIE TPEOOBaHHS U
OXUJaHWSI KIUEHTOB OT TaKWX YCIYT, YTO MOXET MOMOYb KOHCAJITUHTOBBIM
KOMITaHUSIM pa3zpaboTtaTh Oosiee 3P¢deKTUBHbIE W BOCTPEOOBAHHBIC YCIyTH. DTa
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CTaThsl NPEICTAaBIsIET COOOW 0030p MHEHHUH O TOM, YTO IPOUCXOAMUT HA PBHIHKE
KOHCAQJITUHTOBBIX YCIYT U €CTh JIU MOTPEOHOCTh B HU(POBU3AUN KOHCATITHHTOBBIX
YCIIYT Ha POCCUMCKOM PBIHKE B YCIOBUAX CAHKIMU M SKOHOMHYECKOTO KPU3HCA.

Heap wucciaenoBaHMs: H3ydYeHHE  TOTPEOHOCTH B IHHUPPOBU3ALUU
KOHCQJITUHTOBBIX YCIyr B KOHTEKCTE HUMIoOpTo3amereHus. KoHKpeTHbIe 3amadu
MCCJIETIOBaHMS BKIIIOYAIOT B ceOs BBIABIEHHE OCHOBHBIX MPOOJIEM M MOTPEOHOCTEH,
CBSI3aHHBIX C U(PPOBU3AIEH KOHCANTHHIOBBIX YCIYT, a TAK)KE METOJ0OB pean3aliu
U(PPOBBIX TEXHOJIOTUH B 3TOW 001aCTH.

MeToabl MccJIe10BaHUA

B kauectBe Merona uMccienoBaHusl ObulM BBIOpaHBI aHAIU3 HAY4YHBIX CTaTei,
myOJIMKaIMii, OTYETOB U APYIMX HMCTOYHHMKOB, CBA3AHHBIX C TEMOH HCCIEIOBAHMUS.
CpPaBHUTEIIbHBIN aHAIIN3.

Pe3yJILTaTbI HccjIeaI0Banuda 1 ux oﬁcymenne

B nutepaType ecTb HECKOJIBKO IPUMEPOB 0030pHBIX CTaTe, IJI€ pACCMOTPEHBI
uudpossie TpaHchopmanuu B cdepe koHcanTuHra. OIHUM U3 TAKUX MNPUMEPOB
apisieTcst cratba Jmutpusa Ilnexanosa, Xenpuka ®panke u ToOhopna Hutnanna
«Digital transformation: A review and research agenda» [1, c. 1-24], xotopas
IpencTaBiseTr co00il 0030p HAyYHBIX HUCCICIOBAHMM, TOCBSIICHHBIX IU(POBOIMA
TpaHcpopManii B KOHCAJITHUHre. ABTOpPHI CTaThU IIpoBeiaM aHaiau3 Oosee 100
HAy4YHBIX cTarel, omyOnukoBaHHbIX B mepuon ¢ 2000 r. mo 2019 r., u BeLAETUIH
OCHOBHBIC TEHACHIIMM W MPOOJEeMBbI, CBsI3aHHbIE C HU(PPOBON TpaHchopMmalend B
KOHCanTuHre. B cratbe paccMaTpuBalOTCS pa3iiMyHble AacHeKThl LU(POBOIA
TpaHcOpMallMM B KOHCAJITHUHIE, BKIIOYAsl HCIOJb30BAHWE HOBBIX TEXHOJIOTHIA,
M3MEHEHUE Ou3HEeC-MOJeNel, pa3BUTUE LU(PPOBBIX KOMIETEHUUHA U T.I. ABTOpPBI
oOpamiatoT BHUMaHUE Ha TO, 4yTo IMdpoBas TpaHchopMmalus B KOHCAITHHIE
SIBJISIETCS CJIOKHBIM M MHOTOTPAHHBIM TIPOIIECCOM, KOTOPBIM TpeOyeT HE TOJIbKO
TEXHUYECKUX 3HAHWU, HO U U3MEHEHUS KYJbTYpPbl U OPraHU3AIMOHHOW CTPYKTYPHI
koMmmaHui. OJHOW W3 OCHOBHBIX MPOOJIEM, BBIJCJICHHBIX aBTOpPaMU, SBISETCS
HEOOXOAMMOCTh OaTaHCHPOBAHUS MEXKIY TEXHOJIOTUYSCKMMU WHHOBAIMSAMU U
yenoBeuecknM (GakTopoMm. Takke aBTOphI OTMEUAIOT, 4yTO I poBas TpaHCcHopMaIus
B KOHCAQJITHHI€ MOKET IMPUBECTH K H3MEHEHHUIO POJIM KOHCYJBTAaHTOB M MX
B3aUMOJICHCTBUS C KIIMCHTaMHU.

B cratbe Omumns Jlycmana Kpumman wu Jluaner Cranka «The Digital
Transformation of Management Consulting Companies: A Qualitative Comparative
Analysis of Romanian Industry» [2, c. 1143-1173] paccmoTpeH nporuiecc nudppoBoit
TpaHcpopMaliMi  KOHCAJITHHTOBBIX KOMIAHUMW B PyMbBIHUM B  KOHTEKCTE
UMIIOPTO3aMeIeHUsI. ABTOpPHI MPOBEIM KaueCTBEHHBIH CpPABHUTEIIbHBIA aHAIINU3
HECKOJIbKUX KOHCAQJITUHTOBBIX KOMIMAaHUM, YTOOBI BBISIBUTH, KaK OHHM HCIOJIB3YIOT
nu(ppOBbIE TEXHOJOTMU IS YJIY4YUIEHUS CBOUX YCIYyT M YJOBJIETBOPEHUSA
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notpedHocTeil kiaMeHTOB. (CTaThs OMUCHIBAET, KaK KOHCAJITHHTOBBIE KOMIIAaHUU
HCIOJNIB3YIOT Pa3inyHble U(GPOBbIE MHCTPYMEHTHI, TaKHE KaK aHAIUTHUKA JaHHBIX,
MCKYCCTBEHHBI HMHTEJUIEKT, OOJauHble TEXHOJOTHMH W MOOWIIBHBIC MPHIOKECHUS,
YTOOBl YJYYIIUTh CBOM YCIAYTH U TOBBICUTH 3(()EKTHUBHOCTH CBOUX IMPOLIECCOB.
ABTOpBI Takke OO0CYXIal0T MPEUMYIIECTBa M BBI3OBBI, CBSI3aHHBIE C LU(poBOH
TpaHchopMarel  KOHCAJITHHTOBBIX  KoMMaHui. (OCHOBHOW  BBIBOJ  CTaThH
3aKJIIOYaeTCsl B TOM, YTO IHU(poBas TpaHCHopMaIus SABISETCS HEOOXOIUMOM IJis
KOHCAJITHUHTOBBIX KOMIIAHUM, YTOOBI OCTAaBaThCS KOHKYPEHTOCIIOCOOHBIMU U
yAOBIIETBOPATH MOTPEOHOCTH KIMEHTOB. OJHAKO, aBTOPHI OTMEYAIOT, YTO BHEAPEHUE
U(GPOBBIX TEXHOJOTUH MOMXKET OBITh CJIOXKHBIM M TpeOyeT 3HAUYUTEIbHBIX
WHBECTULIUN B 00yUYeHHE NIepCcoHala 1 pa3padOTKy HOBBIX MPOIECCOB.

AHanmu3 Hay4dHbIX CTaTed mMokazaj, 4yTo UudpoBU3ALMSI HeoOXoauma s
KOHCAQJITUHTOBBIX KOMIAHWM, M ceddac HEOoOXOAMMO PpacCMOTPETh CUTYyallMI0 Ha
POCCUIICKOM  pBIHKE [UJIsl  ONpEAENIeHHs MOTPEeOHOCTH B UU(POBU3ALMH
KOHCAJITUHTOBBIX ar€HTCTB.

Ha Texymunii MOMEHT, ppIHOK KOHCAJITUHTOBBIX yCIIyT B Poccnn mperepneBaet
M3MEHEHUS, TaK KaK OOJIBIIMHCTBO 3apyOEKHBIX KOMITAHUM, KOTOPBIE MOJIb30BATHUCH
KOHCAJITUHTOBBIMU yCIIyIraMH, YUUIA C pblHKA. TakUMH KOMIAHUSIMHU CTaJld
KOMITaHUH «00J1b10i ueTBepku»: Deloitte, PricewaterhouseCoopers, E&Y u KPMG.
Nx OpBime mojApa3fesieHUuss TMPOBEIM PEOpEHIMHT W CcTalu  padboTarth
CaMOCTOATENBbHO. M3-3a BBEIEHHBIX CAHKLIMM POCCHMCKUE AareHTCTBA HE MOTYT
OKa3bIBAaTh YCIyTM aMEPUKAHCKUM KOMMAaHHUAM. Takke C phIHKAa KOHCAJITHHIOBBIX
yCIyI TPOM30LIEN YXOJ CIEHHAIMCTOB MEXAYHAPOJHOro ypoBHs. Kommnanus
«demoitr m Tym CHI'», koTopas 10 BECHBl 3TOro TOJa OBUIO YacThiO
MexayHapoaHor cetu Deloitte, momensiina Hazpanue B Mae 2022 r. Ha3Banue Ha AO
«JlenoBble pELIEHHs M TEXHOIOTUM» M PabOTaeT CaMOCTOATENBHO 1. Poccuiickas
KOMITaHHSI, KOTOpasi [0 HEJABHEr0 BPEMEHM Oblla YacThI0 MEXIYHAapOJIHON ceTu
PricewaterhouseCoopers, mpojomkaeT paboTy mnoja Ha3BaHueM «TexHogoruu
nosepusi». Poccuiickoe mnoapaszaenieHne ayauTOPCKO-KOHCAITUHIOBOM KOMITAHUH
Ernst & Young (EY) nponomxut paboty noa HoBbIM HazBaHueM «b1y». B mae 2022 r.
noapazaenenne KPMG B Poccuu 6s110 nepenmenoBano B Kept.

[Io cnoBam »skcneproB kKommnaHuu «KoHTyp», wamie BCEro KOMIIAHUU
oOpamiaroTcsi 3a KOHCAJITUHTOBBIMU YCIIyTaMH 1O NEpecTpoiikaM Ou3HEC-MOJIENH U
CTpyKTyphl OusHeca. Ilepemensl 2022 r. najay KOMIAHUAM BBIHYKICHHOE pa3BUTHE.
Onu ctanu rudye u, MOKHO CKa3aTh, OJYUMIH cBoOoy AelicTBuid. [lepemens! ganu
Y HOBBIX KIJIMEHTOB, KOTOPBIE PaHbIIE€ HE HYXIAINCh B KOHCAJITUHIOBBIX YCIyrax.
Bripoc cnpoc Ha KOHCANTHHTOBBIE YCIYTM B O0JacTh pa3BUTUS CHUCTEMBI
MEHEJKMEHTAa B OpPraHU3ALMM, Pa3BUTHS KOPIIOPATUBHON KYJIBTYPbI, MOBBIIIECHUS
3¢ (PEeKTUBHOCTH MPOIECCOB, (PMHAHCOBOW MOJENH, KOPPEKTUPOBKH WM CO3JaHUS
cTpareruu. Ecnu paHblie Ha ynpaBiieHYecKHe OMUOKK 3aKpbIBAJIM TJla3a, TO ceiyac,

! lunamuka pocra peiaka ¢ 2015 mo 2025 rox, Bkmouas npornos Ha 2022-2025 roza, npeacTaBieHa Ha
pucynke [Customer relationship management (CRM) software market revenues worldwide from 2015 to
2025 (in million U.S. dollars). Statista.com [Dnexrponnsriii pecypc]. URL: https://www.statista.com ([lara
obpamenus:12.06.2023)
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B YCJIOBUSIX U3MEHEHUM U CTPECCOBBIX CUTYALUMH, 3P(HEKTUBHOCTh, TEXHOJOTUYHOCTh
¥ KBAIM(DUKALMSA CTAIM OCHOBHBIMH LEJISAMH, K KOTOPBIM CTPEMATCS KOMITAHUMZ,

Hecmotps Ha Bce CIIOKHOCTH, KOTOPBIE BOZHUKIIN, PBIHOK KOHcanTuHra ¢ 2020
r. crabunpHO pacrer Ha 20-25% exerogHo. B 2022 r. yganochk JOCTHYb TaKUX
MoKa3aTesed BO MHOIOM Orjarojaps TOMY, YTO MHOTME POCCHUHCKHE KOMIIaHHH,
TaK)K€ CTOJIKHYBIIMCH C U3MEHEHUSMHU, OOPATUIINCH K KOHCAJIITUHTY, YTOOBI HAJIAAUTh
OM3HEC-TIPOIIECCH UIIM TIEPECTPOUTH CTPYKTYpY Om3Heca®,

PaccMoTpuM OJIMH U3 caMbIX MOMYJISPHBIX MHCTPYMEHTOB LIU(pPOBU3ALUU B
chepe koncantuHra — CRM-cuctempl. Tak Kak MbI CYIIECTBYyEM B
OBICTPOPA3BUBAIOLIEMCSI MHUpPE, KOMIIAHUSIM HEOOXOIMMO OBICTpO pearupoBaTh Ha
HNOSBJIAIOIIMECS  YIpOo3bl HA BHEIIHEM pPBIHKE W MAaKCUMaJIbHO  OBICTPO
B3aUMOJEMCTBOBATh C KJIMEHTaMU. Tak Kak cepa KOHCANTHUHIA HAIIPSIMYIO paboTaer
C JIIOAbMH, TO B3aHUMOOTHOILIEHHE C KJIMEHTAMH — Ba)KHas COCTABJISIIOLIAS JAHHOU
cdepsl 6m3Heca. Buenpenne CRM-cuctem momMoraer ymydmuTh OM3HEC-TIPOIECCHI
KOMITAHUH ¥ HA JAHHBIA MOMEHT SIBJIIETCS OJIHUM U3 BAJKHBIX AJIEMEHTOB LU(POBOIA
SKOHOMUKH B Poccuu. Pa3BuTue Ha JaHHOM PBIHKE CIOCOOCTBYET BBINOJIHEHUIO
CTPAaTErM4eCcKOM 3aJayd 10 YKPEIUICHUI0 KOHKYPEHTHBIX mo3unuid Poccum Ha
MEXIYHAPOJAHOM pbIHKE. OTEUeCTBEHHBbI MPOBAaIEpbl U HWHTErPATOPHl UMEIOT
BO3MOXXHOCTH paspabareiBath u ynyumarb CRM-cucteMbl st MpOIBUKCHHS
rocyiapcTBa B TpYIIy JHAEPOB IudpoBuszammuu OusHec-mpoueccoB. 2022 1. BHeC
CBOM KOPpPEKTHUBBI, U cmMcCOK CRM-BEHIOpOB 3HAUNUTEIBHO COKPATHUIICA B CBSI3H C
YXOJIOM KpYIHBIX MEXIyHapOJHbIX KoMmmaHui, Takux kak SAP, Oracle, Microsoft,
Salesforce, Hubspot m npyrme *. C 2016 r. Hauana aeHcTBOBAaTh IOJMTHKA
UMIIOPTO3aMeIlleHUsl, HO, TeM HE MEHEe, BO MHOIMX OTpacisX HaOJI0alTCs
TPYAHOCTH C YXOJOM KPYNHBIX MexIyHapoaHelM CRM-cucreM. B cBsi3u ¢ 3TUM
aKTyaJIbHOCTh B IU(POBU3ALMU  KOHCAJITHHIOBBIX  YCIYyr B  KOHTEKCTE
MMIIOPTO3aMENIECHUS CTAHOBUTCS aKTyalbHBIM®.

[TpoBenenune ananuza pa3sutusi CRM-cucteM Ha MHUPOBOM pBHIHKE TOMOXKET
OTpeeNuTh MOTPEOHOCTh B HU(ppoBU3aIMU B chepe KoHcanTuHra. Kak Mbl MOXKeM
3aMETUTh Ha pUCyHKe 1, 00muii o0beM mupoBoro peinka CRM-cuctem B 2022 rogy
cocraBua $47 237 muH. 3a mocjeIHUE aBa rojla TEMIT POCTa CHU3WIICS, SKCIIEPTHI
MPOTHO3UPYIOT pocT obrmiero oobema poiaka a0 $49 597 mun B 2025 roay, cuuTas,
YTO COBOKYITHBIN CPEIHEr0/I0BOI TeMI pocta cocTaBut 1,7% [3].

2 Mccnenosanue phiHka KoHcanTuara 2022 [dnextponssiii pecype]. URL:
https://kontur.ru/articles/38019-rynok_konsaltinga (/lara o6parienus: 12.06.2023)
8 RAEX: PwiHOk KoHcantura BhIpoc B 2020 romy [Drekrpommbiii pecypc]. URL:
https://rg.ru/2021/05/19/rynok-konsaltinga-vyros-v-2020-godu.html (/Iata obparmenus: 15.05.2023)
* Onenka prinka CRM-cuctem no utoram 2021 roga [Dnexrponnsiit pecype]. URL:
https://www.naumen.ru/company/presscentre/otsenki-rynka-i-krupneyshie-postavshchiki-crm-
sistem-po-itogam-2021-goda/ ([lara obparienus: 15.05.2023)
® Peiitunr poccuiickux CRM-cuctem 2022 rog [Dnextponnsiii pecype]. URL:
https://www.tadviser.ru/index.php/%D0%A1%D1%82%D0%B0%D1%82%D1%8C%D1%8F.CR
M_(%D1%80%D1%8B%D0%BD%D0%BE%D0%BA_%D0%A0%D0%BE%D1%81%D1%81%
D0%B8%D0%B8 ([lata obpamenus: 15.05.2023)
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2022

2023
2024

2025

45671 46447 4723

27161
24004 24284

2015 2016 2017 2018 2019 2020 2021 2022 2023*2024* 2025%  — Jlumelinas (2023)

[Tpumeuanue: Paccuntano aBTOpoM Ha OCHOBE JaHHBIX “Statista.com”
Pucynok 1 — lunamuika pocta psiaka ¢ 2015 nmo 2025 roa, BKiItouas npor{o3 Ha
2022-2025 rona, npeacrasieHa Ha pucyHke [Customer relationship management
(CRM) software market revenues worldwide from 2015 to 2025 (in million U.S.
dollars). Statista.com®

Ananm3upysi poccuiickuii peiHOk CRM-cuctem, mo wrtoram 2021 roma
JIWJIEPOM Ha POCCUMCKOM pbIHKE sABisIach koMmanusa «T1 Koncantuary. E€ noxoast
ot peanm3auun CRM-nipoektoB Bbipociu Ha 38,4% no 3,4 mupna py6. Bropyto u
TPEThIO CTPOUYKY PEUTHHIa 3aHSIM KOMIaHUU-UHTEerpaTopbl - «Jlura Ludposoit
Dxonomukn» U GlowByte. Uersepras no3uius y «1C-Papyc» - KOMIIaHUH, KOTOpast
OJTHOBPEMEHHO 3aHMMaeTcsi W pa3paboTkoid, um BHempeHueM CRM-cuctem. Ha

PUCYHKC 2 IMIOKa3dHa Xopomast TMHaMHKa poCTa — Ha YPOBHC PbIHKA HUJIM BbIIIC [4, C.
300-307].

6 Muramuka pocra peraka ¢ 2015 o 2025 rox, Brirovas nmporuao3 Ha 2022-2025 rona,
npencrasieHa Ha pucynke [Customer relationship management (CRM) software market revenues
worldwide from 2015 to 2025 (in million U.S. dollars). Statista.com [aexTponnsiii pecypc]. URL:
https://www.statista.com (mata oopamienus:12.06.2023)
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https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:1%D0%A1-%D0%A0%D0%B0%D1%80%D1%83%D1%81
https://www.statista.com/

Kpynueiimue nocraBumku CRM-cucrem B Poccun
(mo BbIpyuke 3a 2021 rox)

Nobilis

KOPYC

NAUMEN

ELMA

KPOK

AmoCRM

1C-papyc

GlowByte

Jlura 1u¢poBoOit SKOHOMUKH

T1 KoHCANTHUHT 3382

[Mpumeuanne: CoCTaBICHO aBTOPOM Ha OCHOBE JaHHBIX « TAdVISery
Pucynok 2 — Jlunamuka pocrta peiaka poccuiickux CRM-cucteM 1o BeIpydke oT
COOTBETCTBYIOIIMX IPpoekToB 3a 2021 rox no nannsiM TAdviser’

B 2023 r. coBpemennsiii ppiHok CRM-cucreM oxugaeT gajibHeiiiee pa3BuTHe
MapKeTIIEHCOB, pOOOTU3ALMH, a TAaKXE HEMPEPBIBHOIO pPa3BUTHUA MOOMIIBHBIX
TEXHOJIOTHIA. DKCIEePThl MPOrHO3UPYIOT HOBBIM 3Tan B pa3Butuu CRM-mnatdopm B
BHJI€ HOBBIX (DOPM KOMMYHHUKAIIMHU C KJIMEHTAMH B COIMATBHBIX CETSAX U HU(PPOBBIX
wiargopmax [5].

[To cocrosinuto Ha peBpans 2022 1., cornacHo 0aze npoektoB TAdviser, Bcero
B Poccum cymecteyer 4 325 CRM-npoektoB. B TpoliKy nmupepoB cpeau
notpeduteneit CRM-pemienuit mo oTpacisiM BXOAST cepbl TOProBid, (PUHAHCOBBIX
yCIyT ¥ HHOOPMAITMOHHBIX TexHoyorui. CyMMapHO Ha uX 700 mpuxoautcs 1 658
npoekToB. B tabnune 1 BugHa nquHamuka BeIpydkd oT CRM-mpoektoB B 2020 T. 1
2021 r., y OONBIIMHCTBA KOMITAHUH MMOJIOKUTENIbHAS TuHAMKKa [6].

Poman T'matko — nupektop mo pa3Bututo OuszHeca kommannun HOPBUT —
cuntaer, uto «MHOrue CRM-cucrteMbl BO MHOTUX K Hadainy coObituil 2022 1. yxe
TpeOOBaIM  MOJIEPHUBAIMMA, TIOCKOJIBKY  BHEIPSJIUCh  J1aBHO, CHUTYaTUBHO
J0pabaThIBAINCh U BCE PABHO HE MOKPHIBAJIM BCE HEOOXOJMMBbIE OM3HECY MPOIECCHI
B3aMMOJICUCTBHS C KIIMEHTAMH, TO €CTh MEPECTAId COOTBETCTBOBATh COBPEMEHHBIM
TpeOOBaHUAM Ou3HECa»S,

B oTnmuue ot npouuisix ro1oB, B 2022 r. ”UMNOpTO3aMEIIeHUE MOIICPKUBACTCS
«TOPSIYUM» CIIPOCOM CO CTOPOHBI TOCCTPYKTYpP M KPYIHBIX KOPIOPATUBHBIX

7 Peiitunr poccuiickux CRM-cucrem 2022 rox [Dnekrponnsiii pecype]. URL:
https://www.tadviser.ru/index.php/%D0%A1%D1%82%D0%B0%D1%82%D1%8C%D1%8F.CR
M_(%D1%80%D1%8B%D0%BD%D0%BE%D0%BA_%D0%A0%D0%BE%D1%81%D1%81%
D0%B8%D0%B8 (nara oopamenus: 15.05.2023)
8 Ouenka psinka CRM-cucrem no uroram 2021 roga [Dnextponnsiii pecypc]. URL:
https://www.naumen.ru/company/presscentre/otsenki-rynka-i-krupneyshie-postavshchiki-crm-
sistem-po-itogam-2021-goda/ (mara obparmienus: 15.05.2023)
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https://www.naumen.ru/company/presscentre/otsenki-rynka-i-krupneyshie-postavshchiki-crm-sistem-po-itogam-2021-goda/
https://www.naumen.ru/company/presscentre/otsenki-rynka-i-krupneyshie-postavshchiki-crm-sistem-po-itogam-2021-goda/

KJIUEHTOB. Psji  koMmaHuii, WCMoigb30BaBIIUX 3apyOekHble oOnauynble CRM-
pELIEHNs, OLICHUBAIOT PUCKU IIPUOCTAHOBKU TAKUX CEPBHUCOB KAaK OYEHb BBICOKHE U
MIO9TOMY BBIHYJICHBI IEPEXOUTH Ha poccuiickue miatdopmsr [7, €. 55-58].

K Tomy e poccuiickue «IOYKH» 3apyOeKHBIX KOMIIAaHUHM, paHee
ucnonp3oBapmue UT-uHPpacTpyKTypy MaTEpUHCKHX KOMIIAHWN, B HACTOSIIMNA
MOMEHT BBIHYK/ICHBI B KpallHE C)KaTble CPOKU BHEAPATh poccuiickue CRM-cuctemsl
g oOecrieueHus (GYHKIIMOHUPOBAHMS MPOIECCOB MPOAaK MU OOCTY>KHMBaHUSA
KJIMEHTOB.

Ta6muna 1 — lunamuka Beipyuku oT CRM-nipoextos B 2020 1. 1 2021 1.

Komnanus Boipyuka or CRM-npoekToB B | Boipyuka ot CRM-npoektoB Temn pocta
2020 r., mu1H pyo. B 2021 r., Mu1H pyo. 2020- 2021, (%)
T1 Koncantuur 2443,6 3382,2 38,4
Jlura Iudposoit 1350 1636 21,2
OKOHOMHKH
GlowByte 999,2 1336,1 33,7
1C-Papyc 994 1204,6 21,2
AMOCRM ** 859,4 954,8 11,1
Kpox H/IT 347,3 H/I
ELMA 310 340 9,7
Naumen 233,9 308,1 31,7
Kopyc 290 288 -0,7
Koncamtunr
Hob6unuc Tum 148,5 269,9 81,8
GMCS 245 248 1,2
Mononut-HUudo 132 140 6,1
BusHecABromaru H/IT 130 H/I
Ka
OMbep 14,5 13,5 -6,9
CymmMma 10598,5

[Mpumeuanne: CocTaBieHO aBTOPOM Ha OCHOBE JdaHHbIX « TAdviser 2022y

Ho nano nmpusHats, 4yTO0 y MMIopTo3amenieHns Kak y ApaiviBepa ppeiHka CRM-
CUCTEM €CTh M O0OpOTHAasi CTOPOHA. DTO HACKOPO COOpaHHBIC «IMOIYy(HaOpUKaTHD),
KOTOPBIE HApSAY CO 3PEIbIMH M CTAOWJIBHBIMU PEIICHUSIMU MPUCYTCTBYIOT CETOIHS
Ha POCCHICKOM pbIHKe. Alekceil MakeeB, mapTHep «JIuru nudpoBoii SKOHOMUKI)
Ha3bIBAE€T HEOJHOPOJHYIO CTPYKTYPY POCCHIICKOTO pbIHKAa CHCTEM YIPABIICHHS
OTHOIICHUSIMU C KIMEHTaMH (PaKTOPOM, CIASPKUBAIONIUM €r0 Pa3BUTHE, U COBETYET
3aKa34YMKaM BHUMATEJIBHO W KPUTHYHO HUCCIEAOBATh MpEiaraéMoe MpOrpaMMHOE
oOecrnieueHue.

Jlist 060cHOBaHUSI MOTPEOHOCTH B HU(PPOBU3ALUMK KOHCAJITHUHTOBBIX YCIYT B
KOHTEKCTE UMIIOPTO3aMENICHHS TPOBEAEM CPABHUTEBHBINA aHAIIN3 OT€YECTBEHHBIX U
3apyoexxHbix CRM-cucrem [8, ¢. 223-229].

Metonomorusi:

Bo3bMmem kpuTepuu, mo KOTOpsIM yaiiie Beero oneHuBaroTcs CRM-cuctembr Ha
npoctopax WMurtepuer. IlpoananusupoBaB, 15 craTeit, CBsSI3aHHBIX C BBIOOPOM
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https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:GlowByte,_%D0%93%D0%BB%D0%BE%D1%83%D0%91%D0%B0%D0%B9%D1%82_(%D1%80%D0%B0%D0%BD%D0%B5%D0%B5_Glowbyte_Consulting,_%D0%93%D0%BB%D0%BE%D1%83%D0%91%D0%B0%D0%B9%D1%82_%D0%9A%D0%BE%D0%BD%D1%81%D0%B0%D0%BB%D1%82%D0%B8%D0%BD%D0%B3)
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:1%D0%A1-%D0%A0%D0%B0%D1%80%D1%83%D1%81
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:AmoCRM_(%D0%90%D0%BC%D0%BE%D1%86%D1%80%D0%BC)
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:%D0%9A%D1%80%D0%BE%D0%BA
https://www.tadviser.ru/index.php/ELMA
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:Naumen_(%D0%9D%D0%B0%D1%83%D0%BC%D0%B5%D0%BD_%D0%BA%D0%BE%D0%BD%D1%81%D0%B0%D0%BB%D1%82%D0%B8%D0%BD%D0%B3)
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D1%80%D1%83%D1%81_%D0%9A%D0%BE%D0%BD%D1%81%D0%B0%D0%BB%D1%82%D0%B8%D0%BD%D0%B3
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D1%80%D1%83%D1%81_%D0%9A%D0%BE%D0%BD%D1%81%D0%B0%D0%BB%D1%82%D0%B8%D0%BD%D0%B3
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:Nobilis.Team_(%D0%9D%D0%BE%D0%B1%D0%B8%D0%BB%D0%B8%D1%81_%D0%A2%D0%B8%D0%BC)
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:GMCS
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:%D0%9C%D0%BE%D0%BD%D0%BE%D0%BB%D0%B8%D1%82-%D0%98%D0%BD%D1%84%D0%BE
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:%D0%91%D0%B8%D0%B7%D0%BD%D0%B5%D1%81%D0%90%D0%B2%D1%82%D0%BE%D0%BC%D0%B0%D1%82%D0%B8%D0%BA%D0%B0_%D0%9D%D0%9F%D0%A6
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:%D0%91%D0%B8%D0%B7%D0%BD%D0%B5%D1%81%D0%90%D0%B2%D1%82%D0%BE%D0%BC%D0%B0%D1%82%D0%B8%D0%BA%D0%B0_%D0%9D%D0%9F%D0%A6
https://www.tadviser.ru/index.php/%D0%9A%D0%BE%D0%BC%D0%BF%D0%B0%D0%BD%D0%B8%D1%8F:%D0%AD%D0%BC%D0%B1%D0%B5%D1%80_(Amber)

HamOoJiee MOAXONAIEH J/Jii KOMIIAHMM CHUCTEMbI, aBTOPOM OBbLIO BBIJCIEHO 7
OCHOBHBIX KPUTEPUEB, KOTOPHIE OYAYT UCHOIB30BATHCS TSl aHATIU3A.

[Tpu momomu Wordstat ot SIHmekc HaiiieM 9acTOTy BCTPEUAEMOCTH KaXKI0TO
KpUTEpHUsT B IIOMCKOBOM cucreme JSHuekc 3a wmecdan. Pe3ymprarsl mowncka
MIPEACTABIICHBI B TAOJIHLIE 2.

Tabnuna 2 — YacTtoTa BCTpE4aeMOCTH KaXKI0T0 KPUTEPHUS B TIOMCKOBOM CUCTEME
SIHnekc 3a MecsIl

Kpurepnii Yacrora ynomuHaHus 3a maii 2023
(B nouckoBoii cucreMe SIHgexc)
@YHKIIMOHAJIBHOCTh 54 (yacrora 3ampocoB B MecsI)*
(oLeHKa TOro, HACKOJIBKO CHUCTEMa MOKpPBIBAeT
noTpeOHOCTH OM3HECca U KaKue (PYHKIUH JTIOCTYIIHBI)
HacrtpauBaemocTs 20*
(nackosmbko ymo6HO HacTpouth CRM-cuctemy mon
11T KOMIIaHUH)

Ilena 43*
(OLIleHKa CTOMMOCTH CHCTEMbI M €€ COOTHOLICHHS C
(YHKIIMOHAJIbHOCTBIO)

WHuTerpamus 231*
(omenka  TOTO, HACKOJIBKO  JIETKO  CHCTEMa
UHTETpUpYeTCsT €  JAPYTMMHU  OPUIOXKEHUSAMH U
CUCTEMaMH)

SI3pIKOBast TIOJIEPIKKA 10*
(oueHKa  TOro,  HACKOJBKO  XOpOIIO  CHCTEMa
NIOJICP’KUBACT JIPYTHE SI3BIKU U BATIOTHI)

Y 106¢TBO HCIONIB30BAHUS 15*
(omeHKa TOro, HACKOJNBKO cuUcTeMa yjao0Ha B
UCTOJIb30BAaHUU M Kak JIETKO IOJb30BATEIM MOTYT
OCBOMWTH €€)

CI105KHOCTb BHEJIPEHHUS 21*
(o1ieHKa BO3MOXKHOCTH OBICTPOTO BHEIPEHHS MPOIYKTa
B OM3HEC-TIPOIIeCChl KOMITAHUH)

[IpoBenem cpaBHHTENbHBIN aHanmu3 Tom 5 poccuiickux CRM-kommanuii u 5
3apyOEKHBIX, KOTOPHIC YIIJIU C POCCHHCKOTO PhIHKA. TaKMMH KOMIAHUSMH CTaJIH:
SAP CRM , Oracle CRM, Salesforce CRM, Hubspot CRM u Microsoft Dynamics
CRM. CpaBHenue OyaeT TPOBOAUTHCS IO 7 KPUTEPUAM, MPECTABICHHBIX B
tabiune 2. Ha ocHOBaHUM ATH KpuUTEpueB OyIET OMNpelesieHO HEeoOXOIUMO JIH
Pa3BUTHE OTEYECTBEHHBIX MPOTYKTOB.

B Tabnuie 3 npoBeseH CpaBHUTENBHBIN aHATU3 MATH 3apyOEKHBIX KOMIaHUMN-
unterparopoB CRM-cucrem. OrieHka pOU3BOAMTCS MO TPEM KPUTEPHUSM: BBICOKHIMA
YPOBEHBb 3HAYCHUSI KPUTEPHS JJIsl TIOJIH30BATENIeH, CPEIHUM YPOBEHb (TOJIb30BATEIN
OTMEYAIOT HEJOCTaTKM  CHUCTEMBbI), HHM3KUH  ypoBeHb (IOJb30BATEIM  HE
YIOBJIETBOPEHBI YPOBHEM JIAHHOTO KPUTEPHS).
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Tabmuma 3 — CpaBHUTENBHBIA aHAIM3 IISITH 3apyOeKHBIX KOMITaHHM-
unrerparopoB CRM-cucrem
Kommanus/Kpurepun SAP Oracle Salesforce Hubspot M icrosoft
CRM CRM CRM CRM Dynamics CRM

DOyHKIMOHAIBHOCTh Bricokuii Bricokuii Bricokuit Bricokuit Bricokuii
HacTtpauBaemoctb Bricokuii | Beicokuit Huzkuit Huzkuit Bricokunii
Ilena Huzkwmit Huzkwmit Huzkwmit Bricokuii Huzkmit
Nurerpauus Bricokuii Bricokuii Bricokuit Bricokuit Bricokuii
SI3bIKOBast MOJIEPIKKA Beicokuit | Bricokui Huzkuit Huzkuit Bricokuii
Cno>XHOCTb BHEJIPEHUS Huzkni Huzkni Huzkuit Bricokuit Huzkni
Y 100CTBO HUCIIOIB30BaHUS Huzkwmit Huzkwmit Bricokuii Huzkwmit Bricokuii

[Ipoananuzuposas 3apyoexkubie CRM-cucTembl, MOKHO cliefiaTh BBIBOJI, UTO

HeJ0CTaTKaMu OOJIBIIMHCTBA 3apyOCKHBIX CUCTEM SIBIIIETCS KPUTEPHUI — CIOXKHOCTD
BHEJIpeHUsT U yJI00CTBO wHcHoib3oBaHus. Tawke y 3apyoexHsix CRM-cucrem
JIOCTaTOYHO BBICOKAs I[€HA, UTO HE KaXKJI0€ POCCUICKOE MPEANPUITUE, CMOKET cebe

MIO3BOJIMTH BHEAPCHHUE Takol cuctemsl [9, c. 146-172].
B Ttabnune 4 npousBeleH CpaBHUTENbHBIM aHanu3 maTH poccuiickux CRM-

CHCTCM.

Tabnuua 4 — CpaBHUTENBbHBIN aHaNK3 1sATH poccuiickux CRM-cucrem

T1 Jlura }

Komnanusa/Kputepuu KOHCATTHEL 31::(1)(1)[5));1;(::;1 GlowByte | 1C-Papyc Amo CRM
DyHKIHOHAIBHOCTh Cpennuit Cpennuit Cpennuit Bricokuit | Cpennwii
HacrtpauBaeMocTh Beicokuii Huskuit Huskuit Boicoknii | Huskuii
Ilena Huzkwmi Beicokwii Beicokui Huzkmit Bricokuii
WNurerpauus Bricokuii Huskuit Huskuit Bricokuit | Huzkuit
SI3bIKOBAs TIOAEPIKKA Huzkwuit Huszkwuit Huszkwuit Huzknii Huzkuit
Cno’KHOCTh BHEAPEHUSI Huskuit Huskuit Bricoknii Husknii Bricokuii
VYV 100cTBO HCIIONB30BaHus | Beicokuii Bricokuit Bricokuii Huskuit Huskwnii

VY poccuiickux CRM-cuctem Ha0I10/1a€TCS1 OTCYTCTBUE S3bIKOBOW MOJICPKKH U
BAJIIOT y BCEX 5 KOMIIAHUM, BBICOKAs CJI0KHOCTh BHEIPEHHUS, U y 3 U3 2 KOMIAHUU
HaOII0JAl0TCSl TPYAHOCTH ¢ UHTETpanuei. OyHKIMOHAIBHOCTh Y 4 U3 5 OTHOCUTCS K
OTHOCHUTEJIbHOMY MPEUMYIIECTBY, UTO O3HAYAET, UTO CUCTEMBI TPEOYIOT JOPAOOTKH U
MOSIBJICHUS WX JIOMOJIHUTEIbHBIX (DYHKITMOHAJIOB.

[IpoBeneHrne CpaBHUTENBHOTO AHAINM3a II0KA3aj0, YTO POCCUMUCKUU PBIHOK
CRM-cuctem ycrtynaetr 1o OOJNBIIOMY KOJHMYECTBY KPUTEPUEB 3apyOeKHBIM
cuctemam. CieoBaTEIbHO, OTE€UYECTBEHHBIM KOMITAHHUSM PBIHOK POCCUMCKUN PBIHOK
JlaeT BO3MOXKHOCTbH 3aHATh MECTa KOHKYPEHTOB, KOTOPBIE M3-3a CTpaxa CaHKUUW U
HKOHOMHUYECKOTO KPHU3MCA YIIIJIU U3 CTPAHbI U TOBBIMIATH MUGPOBU3AINIO KOMITAHUHA
HE TOJbKO B cepe KOHCAJITHUHTOBBIX YCIYT, HO U B 1IEJIOM Ha PHIHKE POCCUUCKHX
MPEAIPUATHHA.
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Ponb Tekymiero wmccienoBaHus MOKA3alo, YTO MPOLECC UMIIOPTO3aMEIICHUs B
POCCUICKMX KOMITAHUSX HJCT, BUIHA MOJOKUTEIbHAsl TUHAMHKA HCIOJIB30BAHHUS
UMEHHO POCCHICKHX MPOAYKTOB. BRIpyuka KOMIAaHUI C MPUXOIOM HOBBIX KIIMEHTOB
takke 3HaunTenbHO pacteT [10]. Bce 310 MoOXeT cTath (QyHAAMEHTOM JUIS
JABHEHUINETO WCCIECIOBAaHHUS OIEHKH NPUBICKATEIILHOCTH pPBIHKA W TOWCK
CBOOOJTHBIX HUIII HA JAHHOM PBIHKE.

BriBoabl

B pesynbrare nOpOBENEHHOIO  HCCIENOBAaHUS  OBUIO  BBISBIEHO, 4TO
mupoBU3aLMsL  SABISETCS BaXKHBIM  (AKTOPOM JUIsl  YCIIEIIHOW JEATEIbHOCTH
KOHCAJITUHTOBBIX areHTCTB B YCJIOBMSIX KOHKYPEHIMU U MTOCTOSIHHBIX U3MEHEHUI Ha
MHUpPOBOM pbIHKE. B KOHTEKCTE HMIIOPTO3aMEIICHUs, HCIOJb30BaHUE IH(POBBIX
MPOJIYKTOB, MHCTPYMEHTOB M TEXHOJOTUWA CIOCOOCTBYET ONTHUMH3aLUUU OW3HEC-
MPOLIECCOB U TMOBBIMICHHIO 3(P(EKTUBHOCTH paboThl opraHuzauuii. Kpome Toro,
MpUMEHEHNE UU(POBBIX TEXHOJOTMM MO3BOJISIET pelaTh CIOXKHBIE 3aJayH,
COKpallaTh BpEeMs Ha HUX pELUIEHWE U YIy4YlllaTh KadeCTBO KOHCAJITHHIOBBIX
yeiyr.OHako, HE0OXOUMO YUYUTHIBaTh, UTO BHEAPEHHE LIUPPOBBIX HHCTPYMEHTOB U
TEXHOJIOTHM TpeOyeT 3HAYUTENbHBIX HMHBECTULMM, KaK MaTepUalbHBIX, TaK H
nyxoBHbIX. [Ipy cTpaTernueckomM MoaxojAe M MPaBUILHOM BBIOOpE IUIAHUPYEMBIX K
BHEPEHUIO CUCTEM, BOBMOXKHO JOOUTHCS CYLIECTBEHHBIX PE3YJIbTATOB.

B menom, mudpoBuzanus npeBpamiaeTcs M3 HMHCTPYMEHTA IOBBILICHUS
3¢ (HEeKTUBHOCTH B HEOOXOAMMOCTH JJISI BBIXOJA HAa HOBBIM YPOBEHb B HHAYCTPUU
KOHCAJITUHTA. B mepcrexkTuBe MCnoab30BaHUE HMUPPOBBIX TEXHOJIOIMH MOXET CTaTh
[JIABHBIM ~ KOHKYPEHTHBIM  NPEUMYIIECTBOM,  CIIOCOOCTBYIOIIMM  YCIEIIHOMY
Pa3BUTHI0 KOHCAJITHHIOBBIX areHTCTB W IIOMOTAOIIMM MM B IOKOPEHUH HOBBIX
PBIHKOB.

Takum  oOpa3zoMm,  ucciaeoBaHWME  MOTPEOHOCTM B HU(POBU3ALUU
KOHCAJITUHTOBBIX YCIYT B KOHTEKCTE UMIIOPTO3aMEILEHUs SBIISETCA Ba’KHBIM I11aroM
B Pa3BUTUHU OTEUYECTBEHHOTO PBHIHKA KOHCAJITUHIOBBIX YCIYr M TMOBBIIIEHUH €ro
KOHKYPEHTOCIIOCOOHOCTH.

Chnucok Jimreparypbl

1. Dmitry Plekhanov, Henrik Franke, Torbjern H. Netland. Digital transformation: A
review and research agenda // European Management Journal, 2022. pp. 1-24.

2. Emil Lucian Crisan & Liana Stanca. The digital transformation of management
consulting companies: a qualitative comparative analysis of Romanian industry // Information
Systems and e-Business Management, 2021, pp. 1143-1173.

3. Kepsuna E.A., Epoxmra A.C. OneHka pBIHOYHOM CpeIbl CaJOHOB KPacoTHI
J3epxxuHckoro paiiona r. [lepmu // busznec u auzaiin pesro. 2021. Ne 3 (23). C. 5.

4. Kepsuna E.A., I'mankux FO.A. VccnenoBanue oleHKA KauyecTBa MApPKETHHTOBBIX YCIYT
npennpustusiMu [lepmckom kpast / MapkeTHHr U MapKeTHHroBble uccienoBanus. 2021. Ne 4. C.
300-307.

5. KymranoBa A.M., XankeneBnd A.H. Ananu3 HeBepOaJbHBIX KOMMYHHMKAIMHA Kak
MHCTPYMEHT U3YUYEeHHUs MOBEJCHHS MOTPEOUTENs U YIPABICHUS UM MPOJABLOM BO BpeMs Ipoaax //
JHuckypc. 2019. Ne 5 (31).

50



6. Kepsuna E.A. KoruutuHas OMOUWHCTIMPUPOBAHHAS MPOCTPAHCTBEHHO-
(GyHKIIMOHATBHAS MOJICNIb MPHHITHS TOTPEOUTEIBCKUX PEIICHUH B YCIOBHSX Tepexoja K
ycroiuuBoii skoHomuke // CoOopuuk koubepeniuun «BIG DATA and Advanced Analytics
Conference and EXPO», 2022. C. 245-252.

7. KysnenoBa D.P., BomomnazoBa P.A. CoBpeMeHHbIE TMOIXOIbI B YIPaBICHUU
MapKETHHIOM B TEXHOJIOTHYECKUX KoMnaHusx // Dxonomuueckas cpeaa. 2022. Ne 1 (39). C. 55-58.

8. Exoma JI.C., IlyrmmoBa M.A., PemneBa M.A. ABTOHOMHBIE ayTCOPCHHTOBBIC
MHCTPYMEHTHI B HHTEPHET-MapKeTHHIe: oco0eHHOoCcTH U TpeH bl // Ctpareruu ousneca. 2022. Ne 9.
C. 223-229.

9. bpesruna K.B., Antuneckyn E.A., IlomoBa A.B. OcoO0eHHOCTH MapKeTHHTa
B3aMMOOTHOIIEHHUH C KJIMEHTaMH aBTOMOOMIBHBIX auiaepoB // Mapketunr MBA. MapkeTuHrosoe
ynpasienue npeanpustaem. 2019. T. 10. Ne 2. C. 146-172.

10. Antuneckyn E.A., MaracymoB A.P. PasButue accopTumeHTa ITU(POBBIX YCIyT
TEJICKOMMYHUKAIIMOHHOW KOMIIAHUM B yclloBUsX HeonpeneneHnoctd // Bectuuk ITTHUITY.

CounansHo-3koHOMHYecKue Hayku. 2022. Ne 4. C. 144-155. DOI: 10.15593/2224-9354/2022.4.11

References

1. Dmitry Plekhanov, Henrik Franke, Torbjern H. Netland. Digital transformation: A review
and research agenda, European Management Journal, 2022. pp. 1-24.

2. Emil Lucian Crisan & Liana Stanca. The digital transformation of management consulting
companies: a qualitative comparative analysis of Romanian industry, Information Systems and e-
Business Management, 2021, pp. 1143-1173.

3. Kerzina E.A., Erokhina A.S. Otsenka rynochnoi sredy salonov krasoty Dzerzhinskogo
raiona g. Permi (Assessment of the market environment for beauty salons in the Dzerzhinsky
district of Perm), Biznes i dizain reviu, 2021, no 3 (23), p. 5.

4. Kerzina E.A., Gladkikh lu.A. lIssledovanie otsenki kachestva marketingovykh uslug
predpriiatilami Permskom kraia (Study of the assessment of the quality of marketing services by
enterprises of the Perm Territory), Marketing i marketingovye issledovaniia, 2021, no 4, pp. 300-
307.

5. Kushtanova A.l, Khatskelevich A.N. Analiz neverbalnykh kommunikatsii kak
instrument izucheniia povedeniia potrebitelia i upravleniia im prodavtsom vo vremia prodazh
(Analysis of non-verbal communications as a tool for studying consumer behavior and managing it
by the seller during sales), Diskurs, 2019, no 5 (31).

6. Kerzina E.A. Kognitivnaia bioinspirirovannaia prostranstvenno-funktsionalnaia model
priniatiia potrebitelskikh reshenii v usloviiakh perekhoda k ustoichivoi ekonomike (Cognitive
Bioinspired Spatial-Functional Model of Consumer Decision Making in the Conditions of
Transition to a Sustainable Economy), Sbornik konferentsii «BIG DATA and Advanced Analytics
Conference and EXPO», 2022, pp. 245-252.

7. Kuznetsova E.R., Vodolazova R.A. Sovremennye podkhody v upravlenii marketingom v
tekhnologicheskikh kompaniiakh (Modern approaches to marketing management in technology
companies), Ekonomicheskaia sreda, 2022, no 1 (39), pp. 55-58.

8. Ezhova L.S., Putilova M.A., Remneva M.A. Avtonomnye autsorsingovye instrumenty v
internet-marketinge: osobennosti i trendy (Autonomous outsourcing tools in Internet marketing:
features and trends), Strategii biznesa, 2022, no 9, pp. 223-229.

9. Brezgina K.V., Antineskul E.A., Popova A.V. Osobennosti marketinga vzaimootnoshenii
s klientami avtomobilnykh dilerov (Peculiarities of Marketing Relationships with Customers of
Automobile Dealers), Marketing MBA. Marketingovoe upravlenie predpriiatiem, 2019, Vol. 10, no
2, pp. 146-172.

10. Antineskul E.A., Magasumov A.R. Razvitie assortimenta tsifrovykh uslug
telekommunikatsionnoi kompanii v usloviiakh neopredelennosti (Development of the range of

51



digital services of a telecommunications company in the face of uncertainty), Vestnik PNIPU.
Sotsialno-ekonomicheskie nauki, 2022, no 4, pp. 144-155. DOI: 10.15593/2224-9354/2022.4.11

Cratpst moctynuia B penakuuio 15.05.2023

52



