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AnHotanus. Hacrosimasi crarbsi NoCcBsillleHA TeMe BAKHOCTH MO3HI[HOHMPOBAHUA B
CO3JaHMM KOMMYHUKALMOHHON cTparermu. B Hacrosimee Bpemsi 1Jisl BceX PBIHKOB 0e3
HCKJIIOUYEHNs XapaKTepeH BbICOKHMI ypoBeHb KOHKypeHUHH. [[Jisi TOro 4ro0bl BbIIEJINTHCS
Ha (poHe KOHKYPEHTOB, Yy:Ke HEJ0CTATOYHO MPOCTO BbINMYCKATh KA4eCTBEHHBbI MPOIYKT.
HeoOxomuma pa3paboTka CHIBHOTO OpeHJa M CTPAaTerusi ero NpPOJABUKEHHsl, KOTOpas
HAYMHAETCS ¢ NO3ULNOHUPOBaHUs. UMeHHO MO3MIMOHNpOBaHNe OpeH/ia 03BoJIsieT c031aTh
H 3aKpPeNnuTh ero odpa3 B CO3HAHMM NOTpeOUTeNeid, cHOPpMHPOBATH HX JOSIILHOCTHL M
o0ecneynTh Y3HABAEMOCTh TOPIrOBOi MapKH.
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Abstract. This article is devoted to the topic of the importance of positioning in the
creation of communication strategy. Nowadays all markets without exception are
characterized by a high level of competition. In order to stand out from the competition it is
no longer enough just to produce a quality product. There is a need to develop a strong brand
and a strategy for its promotion, which begins with positioning. It is brand positioning that
allows creating and fixing its image in consumers' minds, forming their loyalty and ensuring
brand recognition.
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Beenenue

[lozunmonupoBaHnue — OCHOBa OpeHja, TMOA KOTOPOM  KJIAaCCHUYECKUN
MApKETHUHI TIOHUMAET €r0 KOHKYPEHTHOE NpeuMyIilecTBO. OIHAKO CEroHsI TEPMUH
paccMarpuBaeTCsd HECKOJIbKO Mmmpe. [lo3unnoHnpoBaHHe — COBOKYIHOCTh

LICHHOCTEH H O}KI/I,Z[aHI/II‘/’I, KOTOPBLIC KOMIIAHHA BBICTpAaMBACT B CO3HAHHWH
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norpeduTenel Juisi COo3JaHUsl YHUKAJIbHOW WAEHTHYHOCTH Openpa. To ecThb
Omaromaps TMO3ULIMOHUPOBAHHIO (GOPMUPYETCS IIEHHOCTh OpeHaa, KoTopas
CTUMYJIUPYET NOTPEOUTEINS BEIOMPATh UMEHHO €10, JaXe PU YCIOBUHU IPUCYTCTBHUS
aHAJIOTMYHBIX TOBApOB BHICOKOTO KauecTBa Ha pbiHKE [1, ¢. 2-17].

J71st "ero e HyHO Mo3uIroHrpoBaHue? YTo oHO HaM JTaéT?

Bo-nepBpiX,  ucxoms M3 ONpENeNeHus, IPaMOTHO  BbIOpaHHOE
MO3UIIMOHUPOBAHUE TIO3BOJISICT BBIICTUTHCS Ha (POHE KOHKYPEHTOB U 3asBUTH O
CBOMX YHUKAJIbHBIX KaUE€CTBAX U XapAKTEPUCTUKAX.

Bo-BTOpBIX, BO BpEMsI HCCIEHOBAaHUA MOXXHO HANTH HUIIY C HEBBICOKOMN
KOHKYPEHIIUEW WU TOJTHOCTHIO CBOOOHYIO.

[Ipy momoiy MO3UIIMOHUPOBAHUSL OpEeHJ aKIEHTHUPYET BHHUMAHHUE Ha €ro
M0JIb3€ U PEIICHUN YHUKAJIBHOTO 3aIpoca KOHKPETHOTO oTpeduTens. B pesynbsrare
noTpeduTedb HaYMHAET IOJICO3HATENIbHO OLEHUBaTh OpeHa uYepe3 NpusMy
«CBOW/4y>XOl», M COBEPLIEHHO HECJOXHO J0rajarbCcs — 4YTOOBI MOTPEeOUTEIH
OTJABAJI PEAIIOYTEHHUE IEPBOMY, HY>KHO IPUIIOKUTH HEMAJIO ycunui [2, ¢. 198].

[TockonbKy MO3UIIMOHUPOBAHUE SABIIAETCS OCHOBOM KOMMYHHKAILIMOHHOMN
CTpAaTeruy, OHO TpeOyeT TIIATEIbHOM MNpPOpabOTKM M TPaMOTHOIO MOAXOIa K
MCCJIEI0BAHUIO. DTalbl UCCIEIOBAHUS MOXKHO OObEIUHUTD B HECKOJIBKO ATAIOB:

e AHajm3 aynuropuu. [Ipexie Bcero CTOUT U3yunuTh PhIHOK U pa30UTh €T0 Ha
CErMEHTBI, MPOAHATU3NPOBATh, KAKHE MOTPEOHOCTH €CTh y ATHX CETMEHTOB, YEM
KUBYT, UTO LIEHAT. MIcX0as U3 3THUX NaHHBIX BBIOPATh LENEBYIO ayAUTOPHUIO.

e N3yyeHne KOHKYpeHTOB. He CTOMT HENOOLIEHMBATh JaHHBIA ITYHKT JaXe
P yCJIIOBUU HU3KOM HACBIILIEHHOCTH pbIHKA. BpeH1y He00X0nMMO MOHUMATh, C KEM
OH KOHKYPHPYET, KAKUE€ €r0 CUJIbHBIE U C1a0ble CTOPOHBI.

e OmnpenejieHne TeKyliero BocnpusiTusa. YTo HaA JaHHBII MOMEHT
noTpebuTens aymaer o Openme? Kakoe mecro 3anmmaer B co3Hanuu? C dem
accouuupyeT? 3HaHUE OTBETOB Ha AT BOIPOCHI HEOOXOAMMO JIJIsl HOHUMAaHUS, YTO
MBI IMEEM Ha JAHHBII MOMEHT, OT YE€ro OTTAJIKHUBATHCS U K YEMY XOTHUM IIPUITH B
JaJIbHEUIIIEM.

e Omnpenesnenne tTouek napurera u auddepenuunanuu. /laHHbI 3Tan
MO3BOJISIET TOHATh, YeM OpEeHJ OTIMYaeTCAd OT KOHKYPEHTOB, €CTh JIM Yy HErO
KOHKYPEHTHOE PEUMYILIECTBO UM OH OTHOCUTCS K PSIIOBBIM «CEepbIM» OpeHaaMm.

e Brioop crparermu. Ilonumasi, s koro OydeT TpaHCIMPOBATHCH,
HEO0OXOIUMO 3aayMaThCs HaJ TE€M, KaK JaHHOE COOOIEHUE JOCTUTHET CO3HAHUS
noTpeOuTENS.

e BpiGop mno3unuoHupoBanusi. Creayer KOpPOTKO  ONUCAThb  CYTh
npemiokeHus. [ 3Toro Heo6X0IMMO OTBETUTh Ha CIEAYIOIINE BOPOCHL:
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Tabnuua 1 — [lo3unmoHupoBaHWE Ha TPUMEPE LIKOJBI AHITIMMCKOTO SI3bIKA
English Tech

Ha3Banue xoMnanuu uin .
Kto? English Tech
OpeHa
Onumure, yem
3aHHMAaETCd KOMIaHUsA, | OTO IIKOJA aHITIMHCKOrO
Yro npous3BoauT? . .
KaKOW MPOAYKT MPoAacT, SI3BIKa
KaK{e YCIYTH OKa3bIBaeT
Onuimre 1eNEBYIO JIS1 JIFOIEN TEXHUYECKHUX
s xoro? H Y A 8 .
ayTUTOPUIO CHEeHaJIbHOCTEH
. KoTtopslie XOTAT H3yYUTh
Chopmynupyiite ppic x0T 4
AHITIMMCKUN A3BIK JUIS
Kakyto nmorpe6HOCTb OCHOBHYIO BBITO1Y WJIH .
npodecCuoHaTBHOMN
3aKpbIBaeT? po0JIeMy, KOTOPYIO
JESITCIIbHOCTH, YTOOBI
3aKpbIBACT MPOIYKT
YBEJIMYUTD JTI0OXO]T
OnuiurTe KOHKYPEHTOB,
B otiinune ot 00BIYHBIX
KTo KOHKYpeHTBI? OT KOTOPBIX cOOHUpaeTech .
OTCTPaMBaThCs ’
IIpenogaBaren XOpoIIo
OcHoBHOEC P p
B gem oTimmuune? BJIAJICIOT TEXHUYECKUM
MIPEUMYIIECTBO o
AHITINICKAM
YTO 1MO3BOJIUT OBICTPO
BBIYYHUTH TEXHUYECKUAN
AHTJINMCKUM U JIETKO
Kak? Yto nonyyaer 0011aThCs C
' noTpeOUTENb 3apyOeKHBIMU
KOJIJIETaMH Ha
npodeCCHOHANTBHBIC
TEMBI

e Paspaborka BHemHux arpulyToB. Bce cocraBmstomue cTpareruu
JOJDKHBI  COOTBETCTBOBATh JKeJlaeMoMy 00pa3y OpeHaa: NpOLyKT, IeHOBas
NOJIUTHKA, UMUK B peKJIame, JOroTHM, GUPMEHHBIN CTUIIb U T.J

e Monuropunr pesyabratoB. Ilocie 3amycka crparerud  HYKHO
IPOAHAIN3UPOBaTh €€ JPPEKTUBHOCTb. YOANOCh JM JOHECTH 10 aygUTOPHUH
LHEHHOCTh M YHHUKaJIBHOCTh OpeHaa. PerymspHo mpoBepsiiTe, Kak MeEHSETCS
BOCIIpUSITUE OpeHJa NOTPeOUTENsIMU, 4YTOOBI BOBpPEMSI CKOPPEKTUPOBATH WIU
VAYYIIUTh CTpaTeruro [3].

B CBOIO ouepep, orcieauTh 3P HEKTUBHOCTH BHEJIPEHHOTO
MO3ULIMOHUPOBAHUS MOXKHO I10 CJIETYOIUM METPUKAM:

e OTtpaxkaeT 3ayMaHHOE — NOTPEOUTEIN BOCIIPUHUMAIOT OPEHT UMEHHO TaK,
KaK Y IJIAaHWPOBaJIa KOMIIaHUS;
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e 3HAYMMO ISl MOTPEOUTENs — MPEUMYIIECTBO WM Ocolasi BBITOAA, HA
KOTOPOM CTPOUTCS CTPATErHsi, MIMEET LIEHHOCTD B INIa3aX MOTPEOUTES;

e OnHO3HAYHOE — HE MOJpa3yMeBaeT IPYIUX TPAKTOBOK M CMBICIOB, HE
BBOJIUT B 3a0I1y’KJI€HUE

e Jlonrocpounoe. bpena npuaepkuBaeTcs CTporo oAHoH koHenuuu. Yacras
CMEHa MMO3ULUOHUPOBAHMSI — PUCK MOTEPATH «JIMYHOCTH» OpeHa.

e CuctemMHOe M comniacoBaHHOE. [103MLIMOHMPOBaHUE HE MPOTUBOPEUUT IO
CBOEMY 3aMbICITy OCHOBHOM MUCCHU OpeH/Ia, ero LesM U UesM U Hao0opoT [4].

M3y4rB OCHOBHBIE MOHATHS TOJIX0/A K pa3pabOTKe MO3UIIMOHUPOBAHUS, J1ajiee
aBTOpP PACCMOTPEN BO3MOXKHBIE BapUaHThl CTpPATErWid Ha MPUMEPE H3BECTHBIX
OpeH/10B, MOJIb3YIOIINUXCS YCIIEXOM.

Leab uccjienoBaHusi: ONPEIEIUTh BAXKHOCTh aCleKTa MO3ULIUOHUPOBAHUS B
pa3paboTke KOMMYHHUKAIIMOHHOM cTpaTeruu OpeHjaa.

MeToabl MccJIe10BaHUSA

B mpouecce uccienoBaHus ObUI MCIONB30BaH KOHTEHT-aHAJIN3 CAalTOB U
MaTepUalibl HAy4YHOH 3eKTpoHHOM Onbnmoreku Elibrary.

Pe3yJILTaTLI HCCJICA0BAaHUSA

[To3ummoHnpoBaHue MOXKET pa3padaThIBaThCs KakK I KOMITAHWH B IIEJIOM, TaK
U IS OTJIETTbHBIX TOBApPOB.

st komnanuu GopMupyetcst 00pa3 OpeHaa, KOTOpbIA pacpoOCTpaHSIETCs Ha
BCE MPOJYKTHI OMHOTO TpousBoautenss. Hampumep, Bce ToBapwl Openma IKEA
O0OBEUHSET MIBEACKOE KAYECTBO U JIU3AiiH.

JIist  OTHENbHBIX TOBAPOB — KaXIbIH MPOAYKT WA TpyIIa TOBapOB
pa3pabaThIBaeTCs ¥ MPOJABUTACTCS KaKk COOCTBEHHBIN Open. Hanpumep, koMmmanus
Coty nemaeT akIeHT Ha MPOABUKEHUU KOHKPETHBIX HUIIEBBIX TOPTOBBIX MapOK:
Adidas, Balenciaga, Max Factor. OuHu 0ojiee W3BECTHBI, 4YeM OpeHa camou
KoMmmaHuw [5].

Ecnmu OpeHnm cosmaercs mjis KOMIIAHMKM B IIEJIOM W IS KaKJIOTO TOBapa
OTIEIBHO — 3TO JBYCTOpPOHHEE MO3WIHOHUpoBaHUe. Nestle xopoimo 3HaKOM
MOTPEOUTENI0 M Pa3BHBACT TOProBbie Mapku «Poccus meapas aymay», Maxibon,
Nescafe [6].

[Tepeiinem Kk OCHOBHBIM CTpATETUSIM IMO3UIITMOHUPOBAHUS OpeH/IA.

ITo aTpudytry. Kommnanus nenaeT akileHT Ha OCOOGHHOCTSX MPOAYKTa M €T0
OTIMYUTENBHBIX ~ XapakTepuctukax. CrpaTeruss TOTYEPKUBACT yHUKAIbHBIC
CBOMCTBA U MHANBUIYAJTILHOCTh OMPEIEICHHOTO MPOAYKTA.

[Tpumep: Kungep Croprpus. Beerna croprpus. (Kinder Cropnpus — 310 He
MIPOCTO MIOKOJAI, & SIMIIO C UTPYIIKOW BHYTPH)
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MuHychl: yHUKaJIbHBIE CBOMCTBA MOTYT CKONHMPOBATh KOHKYPEHTHI,
HEO0OXOMMO TIOCTOSTHHO COBEPIICHCTBOBATH MTPOIYKT, 3aIIHINATh pa3pabOTKy WU
UJICI0 TATEHTOM.

ITo BBIroge. B OCHOBE MaHHOW CTpaTErWM JICKUT MOJIb3a WIH PE3YJIbTarT,
KOTOpBIC MOJYYUT MOKyNaTedb. Briroga Moxker ObITh palmOHaIbHON: SKOHOMUS,
0e30MmacHOCTh, IOJIb3a ISl 3JI0POBbS — WJIH SMOIIMOHAJIBHOM: CIOCO0
CaMOBBIPAXEHUS, CTATYCHOCTb, PUHAIJIEAKHOCTh K TPYyIIIIE.

[Mpumep: Fairy — B nBa pasa Oojbline unctoit mocyasl. (Beiroma Fairy —
HPKOHOMMYHBIN PacXo/l U JIETKOE YJAJICHHUE KUPa)

MuHychI: TI710X0 pab0TaeT Ha phIHKaX ¢ BBICOKOW KOHKYPEHIIUEH, TJIe BBITOJIbI
U TIPEJUIOKEHUS OBICTPO KOMUPYIOTCS M TEPSIIOT aKTyaIbHOCTb.

IenoBoe. [lo3uninonnpoBanre 0OBIYHO TPUMEHSIETCS KaK 4YacTh CTPATErUuH, HO
MOET OBITb M1 OCHOBHBIM KpUTEpHEM. TaKoW MOJXOJl YaCTO MCIOIb3YIOT CAlThI
KYIIOHOB U Pacrpoiax.

Br1aensioT HeCKOJIbKO BApUAaHTOB CTPATETHM:

o Oomble 3a 00Jiee BBHICOKYIO IIEHY — JJIsi ayJAUTOPUU KAa4eCTBO M CEPBUC
Ba)kHEE CTOMMOCTH (TexHuKa Apple);

o OoJbIIE 32 Ty K€ I[EHY — CTOUT KakK MPOAYKT KOHKYPEHTOB, HO OOJIbIlIee
KOJIMYECTBO WJIM JIyUIlle XapaKTepUCTUKHU (Hampumep, Pepsi BelllycKaia HAMUTKUA B
ynakoBkax 1o 0,6 1, 1,25 n, 1,75 n);

o OoJibllle 3a MEHBIIYIO II€HYy — MEJIKOONTOBbIC 3aKyNKH, MaKEeTHbHIE
MPEIOKEeHMsI, CKUAKY 32 00beM (Marasuasl METRO);
e AHAJIOTUYHBIM MPOAYKT nemeBie (cMapTPoHbl Xiaomi — TOTOBBIC

XapaKTePUCTHUKU 32 PUEMIIEMYIO LIEHY );

e MEHBIIIE 32 MEHBIIYIO IIeHy — Tapu( 3KOHOM, TOJbKO OCHOBHAs yCIyra,
HUKaKUX JIMITHUX (QYHKUMN M 3aTpaT Ha yHakoOBKY, peKjiamy, JAOIMOJHUTEIbHbBIN
cepsuc (mara3unsl Familia, FixPrice);

e AKIMM M pACHpPOJAXW — Hampumep, Ha caite «Yuku Pukwm» Bcerna
NIPOXOJAT PACIPOIAXH Pa3HbIX OpeHI0B [7].

Munychl: peako padoTaeT Kak caMOCTOATENbHAs CTPATErHsl, UCIOJIb3YETCS B
KOMILJIEKCE.

KonkypenTtHoe. [[151 OCTpOEHUSI JAHHON CTPATETUH UCTIOJb3YIOTCS CUIIbHBIE
U crnabble CTOPOHBI KOHKYPEHTOB, UTOOBI OTCTPOUTHCS M IMOMYEPKHYTh
yHUKaIBbHOCTh OpeHpa. Ilpogykr OpeHma 3akpbhiBaeT MOTPEOHOCTH, KOTOPHIC
AaHAJIOTMYHBIA  TOBAp  YAOBJIETBOPUTH  HE  MOXKET, WM  IOJHOCTBIO
IIPOTUBOIIOCTABIISIETCS EMY.

[Tpumep: 310 Bam — ne moloko!

MuHyCBI: HYy’KHO IOCTOSIHHO MOJIEP>KUBATh IPEUMYILIECTBA TOBApA U CIECIUTh
3a IEUCTBUSIMU KOHKYPEHTOB [8, c. 46-48].

IIo morpedutesto. Ilo3unmoHupoBanre OpeHIa MO MNOTPEOUTENIO HMEEeT
MECTO, €CJIM €CTh SIPKO BBIPAKEHHAs 1ieJieBas ayJUTOpUs C 0COOBIMU 3allpocaMu K
XapakTepucTukam npoaykra. KoMmmnanus nponaet HUIIEeBble TOBAPhl C YHUKAJIbHBIMU
cBoiictBamu. [loTpeOuTens NOKymaeT C >KeJaHWEeM BBIIETUTHCS, MOATBEPAMTD
IPUHAJIEKHOCTD K TPYIIIE WX 3aKPbITh clielnpruueckre NoTpeOHOCTH.
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[Tpumep: «Toukay - GaHK JJIsS NPEANIPUHUMATEIICH.

Munycel: meneBas ayquTOpPUsS JOJKHA OBITH JOCTAaTOYHO OOJIBIION U
CTaOMJIBLHOM Ha MPOTSHKEHUU JJIUTEIIBHOTO MEPHUOa BPEMEHH.

Ilo ycnoBusim ucnonb3oBanus. Vcnonas30BaHue NpoayKTa acCOLMUPYETCS €
HEKHUM IOBOJIOM UJIM COOBITHEM. AKTYyaJIbHO JJISI CE30HHBIX TOBApOB, MOAAPKOB JIJIsI
0COOBIX CIIydaeB, aKTHBHO MCIOJIB3YeTCS ISl IMPOABIDKCHHS ciamocTeil. Snikers
— korga ronoxaeH, KitKat — B3sTh mManeHpkmii mepepsiB Ha ciankoe, Raffaello
— clienaTh MOAAPOK U paccKaszarb O UyBCTBAX.

MuHyCBI: B HEKOTOPBIX CIIy4asX MOTPEOUTEINO0 CIOKHO HUCIOIb30BaTh TOBAP
BHE KOHTekcTa. Hampumep, Kynuth K 4aro KOH(ETBI, KOTOPbIE MPEMOAHOCITCS B
MOJIApOK JIJIst ocodoro ciryyas [9, c. 246-249], [10, ¢. 796-800].

BuiBoabI

B nanHOl paboTe OBIIM PAacCCMOTPEHBI TEOPETHUECKHUE W TPAKTHYCCKUE
MaTepualbl Ha TEMY pOJM TIO3WUIIMOHMPOBAHUA B pa3pabOTKe yCHEIIHON
KOMMYHHUKAIIMOHHON CTPaTeTHH.

[To mToram wmcciemoBaHUS MOXXHO CJ€JaTh BBIBOJA, YTO TO3UITHOHHPOBAHUE
SBIIICTCSI HEOTHEMJIEMOM dYacThi0 (OPMUPOBAHUS YCTOWYMBOTO (PYHIAMEHTA
cuibHOTO OpeHja. CuibHBIM OpeHI — HE TOT, YTO FPOMKO 3asiBISET O cede, He
CXOMUT C DOKpaHOB TeNneBU30poB. [maBHas 1enp mo0oro OpeHaWHra U
MO3UIIMOHUPOBAHUSI — 3aKpENUTh €ro B CO3HAaHUM TMOTpeOuTeseH, craenarh
CIIOCOOHBIM BBI3BIBATh AMOIMHU. BakHO, 4TOOBI OpeH]I ObLT >KMBBIM, TOTOBBIM K
KOMMYHHUKAITUSM C ayAUTOPUEH — TOJBKO B 3TOM CIIy4ae MOXKHO yTBEPKaTh, YTO
CTpaTerusi MO3UIMOHUPOBAHMS OblJIa BHIOpaHA MPABWIBHO, W MOTPEOUTETH CTall
OIIYIIATh Ce0s €ro YacThIO.
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